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Jayce (J.C) Lowe, ChFC®

Jayce Lowe, ChFC® has been a financial planner for 13 years. He joined
Lighthouse in 2017 as a Wealth Manager and helps clients achieve their
financial goals. He and his wife Kristen live in Rancho Cucamonga with

their dogs and cats.

Jayce graduated from Texas Tech University with a degree in Personal
_— Financial Planning. Right after graduating he started to work as a
Financial Advisor (earning his Series 7, 66, and general lines insurance
license) with local Broker Dealers and soon after received his ChFC®,
certification where he graduated to an investment advisor representative
with Lighthouse Financial Services; a Registered Investment Advisor.
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Fee-Only Registered Investment Advisor

Legally functions under the fiduciary standard

A fee-only registered investment advisor does

not sell products.

Act with prudence, that is, with the skill, care,

diligence and good judgment of a professional

- Afee-only registered investment advisor is

agnostic to the investment providers used
when managing assets

Full and fair disclosure of important facts

- Internal fees are disclosed and exposed to
negotiate lower costs. Fiduciary duty
requires cost controls and making
decisions based on participant and
beneficiaries best interests

Eliminate and disclose confiicts of interest and
fairly manage unavoidable conflicts in the client’s
favor

Registered Investment Advisor vs. Brokers

Registered Representative (Broker)

Legally functions under the best interest standard, effective

June 30, 2020

Must act in the best interest of the retail customer at
the time the recommendation is made

Broker needs to take into consideration only the
brokerage accounts available (not the overall
relationship)

Sells a product for a commission

Transactional relationship vs. ongoing

Must exercise reasonable diligence, care, and skill

May be able to recommend more expensive security
or investment strategy if there are other factors
about the product or strategy that reasonably allow
the broker to believe it is in the best interest of the
retail customer, based on that retail customer's
investment profile

Does not prevent a broker from offering only
proprietary products, placing material limitations on
the menu of products, or incentivizing the sale of
such products through its compensation practices

Identify and at a minimum disclose conflicts of interest (does
not apply to associated persons of broker-dealer)
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How to Find a Financial Advisor
Not all Advisers are created equal. Here are some important considerations:

Fiduciary — Make sure they legally function under the “Fiduciary Standard,” and must act in your best interest and not simply under the “best interest
standard.” Under the “best interest standard,” it is more of a transactional relationship.

Fee Only — This aligns their interests with yours and reduces conflicts of interest (no product sales, no commissions, no referral fees.)

Proper Certification — Most widely recognized designations are:

- Chartered Financial Consultant (ChFC®); Certified Financial Planner™(CFP®) — Specializes in Financial Planning
- Certified Public Accountant (CPA) — Specializes in taxes

- Chartered Financial Analysts (CFA®) — Specializes in investments

Assets should be held at a 3" party custodian — Have your assets with a custodian like Schwab, Fidelity or others for your protection.

Confirm they can meet your individual needs:
Do they work with similar clients?

How often will they meet with you?

How do they make investment decisions?
What services do they offer?

Research potential Advisers and their firm:
- Review Form ADV at www.adviserinfo.sec.gov
- Use Broker Check to see advisers background and potential disciplinary history at www.brokercheck.finra.org/
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Who Oversees the Financial Services Industry?

The Security and Exchange Commission (SEC): U.S. governmental agency that regulates

securities transactions, activities of financial professionals and mutual fund trading to prevent fraud,
manipulation and deception

The Financial Industry Regulatory Authority (FINRA): A self-regulatory organization (SRO) and
the member regulation, enforcement and arbitration operations of the New York Stock Exchange. It
is a non-governmental organization that regulates member brokerage firms and exchange markets
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What do Series... licenses mean?

Series 7: sell all securities products, except commodities and futures.

Series 24: supervise and manage branch activities at a broker-dealer.

Series 53: supervise municipal securities activities of a securities firm or bank dealer.

Series 63: holder can solicit orders for any type of security in a particular state.

Series 65: holder can give investment advise

Series 66: combination of (Series 63 and Series 65).

| \:/ Use BrokerCheck.finra.org to do background check on any prospective advisor
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What is your Risk Tolerance?

Let's start with your goals, Sample Client ) i
What are your primary financial goals? Select up to 3. . SRS your c°mffm e )
Would you sacrifice some of that potential upside for the safety of a certain outcome?
e Retirement @ College Savings

% Wealth Accumulation e Income
. 4 , A potential gain of +$402,619 e A certain gain of +$55,178
that could lose up to -$264,673 =
Paying down debt

Select which scenario ("A" or "B") feels better to you.

O)

Risk and reward go hand-in-hand.

It's important for your financial professional to know both the amount of risk you're comfortable taking RISK T
and the return you're seeking. Think about the next 6 months and adjust the slider below to fit .
your comfort zone. 8 3 For the chance at gaining

+21.91%

+$525,073

We calculated your

For the chance at gaining rESUItS'
.
+$400 876 This means that over a typical 6 month i cotifeniahie xissing
. ; ; :
period you are well suited for a portfolio _$354 1 95
i catectabie risking that fluctuates beltween the following X s
values. )

-$263,431

-14.40%

A typical portfolio like this would

target an annual return of +7.51%
YES, THAT FEELS LIKEME >
INANCIAL

NO, | WANT TO MAKE AN ADJUSTMENT
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What is your Risk Score?

Current Portfolio

10F 1 ACC

/N COLLAPSE ACCOUNTS

Srisx|
91| Trust Account

8 CURRENT HOLDINGS v

T+AT&T Inc

EPD - Enterprise Products Partners LP.

GM - General Motors Company

GDXJ - Market Vectors® junior Gold Miners ETF

SPOT - Spotify Technology SA

e © ¢ ©

JD - JD.COM INC ADR

NWL - Newell Rubbermaid Inc
HTZ - Hertz Global Holdings Inc. o
HA - Hawaiian Holdings

AAPL - Apple Inc.

BX - The Blackstone Group L.P.

PAA - Plains All American Pipeline L.P.

FCX - Freeport-McMoran Copper & Gold Inc

KR - Kroger Co.

CGC - Canopy Growth Corporation o
MOMO - Momo Inc.

DBX - Dropbox Inc o
F - Ford Motor Company

SAVE - Spirit Airlines inc. i)
EBAY - eBay Inc

€G - The Carlyle Group LP. o
USO - United States Oil

TEVA - Teva Pharmaceutical Industries Limited

NUE - Nucor Corporation

MRVL - Marvell Technology Group Ltd.

wpn A

CLF - Cliffs Natural Resources Inc
GE - General Electric Company

SWN - Southwestern Energy Co.

$1,829,522

$228,320
$164,753
$137,145
$123,902
$113,500
$104,650
$104,104
$92,820
$92,435
$78,870
$59,620
$50,100
$43,302
$41,250
$40,305
$35,625
$30,645
$30,600
$28,960
$28,070
$26,775
$19,320
$16,962
$15,543
$12,952
$11,718
$11,535
$11,355

$10,230

12.48%

9.01%

7.50%

RISK

”L“F’Q

A o

Riskalyze GPA

Annual Range Midpoint  2.16%
Annual Dividend 3.21%
Expense Ratio 0.04%

$1,829,522

® Stocks 99%
@ Bonds 0%
® Cash 0%
® Other 1%

SUMMARY RISK/REWARD HEATMAP STRESS TESTS SCENARIOS STATS &

Current Portfolio
10F 1 ACCOUNTS v

If a 2013 Bull Market were to happen again ¥

Current Portfolio

SPDR® S&P 500 ETF
JAN'1,2013 - DEC 31,2013 ESTIMATE

+$591.1 K -323% +$569.5 K ~31.1%

If @ 2008 Bear Market were to happen again »

SPDR® S&P 500 ETF Current Portfolio

ESTIMATED PER

-$673.4K -$706.3 K ~-386%

If a Financial Crisis were to happen again »

SPDR® S&P 500 ETF Current Portfolio

-$971.9K ~-s31% -$993.2 K ~-543%

If an Interest Rate Hike were to happen again >

Current Portfolio

iShares Core US sk
Aggregate Bond

-$93.3K -s1% +$79.5K -43%

PORTFOLIO ACTIONS v

RISK

Riskalyze GPA

Annual Range Midpoint 2.16%
Annual Dividend 3.21%

Expense Ratio 0.04%

$1,829,522

PORTFOLIO TOTAL

® Stocks 99%
@® Bonds 0%
® Cash 0%
® Other 1%
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Life Insurance: Term vs. Permanent (Whole, Universal...)

Term

» Covers for a specific term
(Usually between 5 to 25 years or until age 65)

» Premiums are relatively lower but increase after
term expires (Annual Renewable Term, Level Term,
Decreasing Term)

» Expires with no cash value, all of the premiums go to
securing a death benefit to beneficiaries

» No flexibility, no ability to borrow against policy or
to withdraw money

» Very inexpensive at young ages

Permanent

» Covers for the entire life

.

» Premiums are higher but remain level for lifetime (vary
from single premjum to level premiums)

- R

$ * Build a cash value from a percentage of premiums
« Cash value grows without being taxed
« Receive interest on the cash value

(’) « Flexibility including ability to borrow against your

policy
'55 « Expensive and there is no flexibility with premium
=M  payments
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Types of Annuities:

v
|

Fixed Annuity - Receive a guaranteed rate of return for the money to grow. Older contracts this may be
3% or more but new contracts are under 1%.

Variable Annuity — Money is invested in stocks and/or bonds so the returns fluctuate with market
returns. You carry the investment risk and have the potential to make or lose money.

Indexed Annuity — Your return is linked to a stock market index (most commonly the S&P 500). You
make money if the index goes up but if the index is negative your return is 0% instead of losing money.
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Understanding Annuity Fees

Surrender Period - The amount of time you must keep an annuity without paying a fee to end the annuity contract.

Sample Surrender Fee Schedule

Period of Time Held

Contract (Years) Surrender Penalty (%) * Annuity Balance = Surrender Fee ($)
1 7% $100,000 $7,000
2 6% $100,000 $6,000
3 5% $100,000 $5,000
4 4% $100,000 $4,000
5 3% $100,000 $3,000
6 2% $100,000 $2,000
7 1% $100,000 $1,000

Most annuities allow you to withdraw 10% of the contract value per year without penalty
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Understanding Variable Annuity Fees

Variable Annuities — Since the potential growth is uncapped they have higher

fees than other annuities
Mortality and Expense - The general cost to have the annuity

Administration — This fee can be combined

Fund Expense — Annual costs for the underlying investments

Rider Costs (if any) — Costs for additional guarantees on the annuity

Example of VA Fees

Mortality and Expense 1.25%
Administration 0.25%

Fund Expense Ratio 1.00%
Living Benefit Rider 1.00%
Total Fees paid each year 3.50%

12
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Understanding Index Annuities
Example of adlient’s index annity return for 2021

Index Annuity — There are

caps on potential returns, so S&P 500 Index
you typically will not absorb Monthly Cap .50% (6% Per Year)
any market losses. Fees are
can go as long as 12 years. 1 2 36% 50%
2 .07% .07%
3 >-9% 50% The total return for the S&P
4 Wk —— 500 was 17.60%.
5 1.69% .50%
6 2.95% .50% The index annuity company will
7 2.07% 50% take 14.42% of your gain will
8 _.019% 0% letting them take the burden of
9 034% 034% a negative market.
10 4.63% .50%
11 .016% .016%
12 -2.16% 0%
Sum of Capped Monthly Rates: 3.18%
Annual Index Rate: 17.60% WA7F LiGHTHOUSE
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What are Mutual Funds?

Investments
generate Investors pool
returns that their money
go to together
investors

Fund Manager
chooses the
investments
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Mutual Fund Expenses
X

Mutual Funds With Loads: Sold by brokers or licensed insurance agents and carry a large commission

Class A: Front load of typically 5.75% and lower ongoing expenses
Example: Invest $100,000 will have a commission of $5,750 so you only invest $94,250

Class B: Back Load and higher ongoing expenses

Tip: Possibly the worst share class with the highest fees

Class C: No initial fee but higher ongoing expenses typically between 1-2% per
year

Example: Invest $100,000 and then pay annual fee of $2,000

Q Mutual Funds With No Loads: Available directly from the mutual fund company or through a "Fee Only"
advisor and there is NO commission.
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Bitcoin: Is it meant for every investor?

Annualized Monthly Price Volatility Since 2013

— pgstoreof Value
Bitcoin - | . Bitcoin is far t00 volatile to be

> considered a reliable store of value
i Gold | Price behavior is erratic with 183%
E Stocks .

annualized volatility

Product prices are not quoted in
bitcoin amounts. Instead, pricing is
based on a fiat currency amount

}ﬁﬁ Commodities

s G converted using bitcoin’s spot rate
amm's Cryptocurrencies trade
By  CoreCPI [ 24/7, but markets are thin Medium of Exchange
during weekends, ] ]

s Cash including larger price . Whll_e some platforms permit _thr;_r use

Cel fluctuations. of Bitcoin for payment, there is little
evidence to suggest that this is what
0 100 200 makes it attractive

Annualized Risk

= Sources: Bloomberg, as of 31 March 2021, and Bitcoin — Currency of the Future or Speculative Asset, John Greenwood and Adam Burton. Note that “Cofe CPI" refers to the United States
consumer price index, less the effects of food and energy. Past performance does not guarantee future results.
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Beware of “Hot Tips”

1711

South Sea Bubble

A speculative mania that ruined many
British investors, centered on the
fortunes of the South Sea Company and
trade with Spanish America.

1990s 2022 7?72

Speculative behavior from
r/wallstreetbets movement
driven by “FOMO™

1840s

Americans were swept
up the “Tech Bubble” of
the late 1990s.

Railway Mania
Britons were swept up again in
a speculative frenzy, many lost

l l

their life savings.

1636

Dutch Tulip Mania
First bubble in modem
history.

1792 1929 2008

Panic of 1792 Great Depression US Financial Crisis

a credit crisis that hit Roaring 20s culminate Began with a crisis in the US mortgage
newly formed Bank of with a prolonged market and developed into a full-blown
the United States. depression in the US intemational banking crisis.

, ﬁn‘u‘uﬁwﬁ h
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Images: Selected images from Wikipedia: Creative Commeons and Public Domain.
Slide is for illustrative purposes only
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Real Estate Investments (REIT)
» HOW DO REITs WORK? «

Invest in Acquisition/Capital
Shares Investment

ASSETS

Distribution Rental Income

= |mages: Selected images from Wikipedia: Creative Commons and Public Domain.
= Slide is for illustrative purposes only




Reverse Mortgage

The Spectrum of Potential Reverse Mortgage Uses

Portfolio/Debt Coordination
for Housing

Pay off an Existing Mortgage

Transition from Traditional Mortgage to Reverse Mortgage
Fund Home Renovations to Allow for Aging in Place

HECM for Purchase for New Home

Portfolio Coordination
for Retirement Spending

Spend Home Equity First to Leverage Portfolio Upside Potential
Coordinate HECM Spending to Mitigate Sequence Risk
Use Tenure Payments to Reduce Portfolio Withdrawals

Funding Source
for Retirement Efficiency
Improvements

Tenure Payments as Annuity Alternative

Social Security Delay Bridge

Tax Bracket Management & Taxes for Roth Conversions
Premiums for Existing Long-Term Care Insurance Policies

Preserve Credit
as Insurance Policy

Support Retirement Spending After Portfolio Depletion
Protective Hedge for Home Value

Provides Contingency Fund for Spending Shocks

(In home care, health expenses, divorce settlement)

Sources: Wade D. Pfau, www retirementresearcher.com
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THANK YOU!
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Disclosures

Lighthouse Financial Services, Inc. is a SEC registered investment adviser. Registration does not imply a certain level of skill or training. All investing involves risk, including the potential for loss
of principal. There is no guarantee that any investment plan or strategy will be successful and past performance is not indicative of future performance. Information presented is for
educational purposes only intended for a broad audience. The information does not intend to make an offer or solicitation for the sale or purchase of any specific securities, investments, or
investment strategies. Investments involve risk and are not guaranteed. .

Lighthouse Financial Services, Inc. has reasonable belief that this marketing does not include any false or material misleading statements or omissions of facts regarding services, investment,
or client experience. Lighthouse Financial Services, Inc. has reasonable belief that the content as a whole will not cause an untrue or misleading implication regarding the adviser’s services,
investments, or client experiences. Please refer to (link here) the adviser's ADV Part 2A for material risks disclosures.

Past performance of specific investment advice should not be relied upon without knowledge of certain circumstances of market events, nature and timing of the investments and relevant
constraints of the investment. Lighthouse Financial has presented information in a fair and balanced manner.

Lighthouse Financial Services, Inc. is not giving tax, legal or accounting advice, consult a professional tax or legal representative if needed.

Lighthouse Financial Services, Inc. may discuss and display, charts, graphs, formulas and stock picks which are not intended to be used by themselves to determine which securities to buy or
sell, or when to buy or sell them. Such charts and graphs offer limited information and should not be used on their own to make investment decisions. Consultation with a licensed financial
professional is strongly suggested.

The opinions expressed herein are those of the firm and are subject to change without notice. The opinions referenced are as of the date of publication and are subject to change due to
changes in the market or economic conditions may not necessarily come to pass. Any opinions, projections, or forward-looking statements expressed herein are solely those of author, may
differ from the views or opinions expressed by other areas of the firm, and are only for general informational purposes as of the date indicated.

For more information, please visit us at www.ndr.comNDR, Inc. (NDR), d.b.a. Ned Davis Research Group (NDRG), any NDRG affiliates or employees, or any third-pa anyone who has relied on the
information contained in any NDRG publication. The data and analysis contained implied warranties , including, but not limited to, any warranties of merchantability, suitability or fitness for a pa
results are not a guarantee of future results. This communication reflects our analysts' opinions as of the views or information change. All opinions expressed herein are subject to change
without notice . NDRG officers and/or employees, may have long or short positions in the securities discussed herein and may additional disclaimers, refer to
www.ndr.com/invest/public/copyright.nhtml . For data vendor disclaimers, refer permission. Copyright 2021 © NDR, Inc. All rights reserved.
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