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450 Newport Center Drive, Suite 630, Newport Beach, CA 92660

(949) 644 4444   /   www.knightsb.com   /   knightsbridge@knightsb.com 

A higher level

of sophistication,

a greater level of trust.

World of Investments

It’s Your Money
October 20th 2025
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Ask First – John Prichard
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Knightsbridge Fee Schedule

Our declining fee structure makes sense because:

• More of the “work” is performed in the early years…we want to pass the savings on to clients

• We want to reward our most loyal clients
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Knightsbridge Wealth Management
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Whip Your Investments into Shape

1. The power of the stock market

2. Bonds are good

3. What does a good investment advisor look like?

If you haven’t made a ton of money on your investments 

the past few years, you are doing something wrong

• What are the total fees you pay?

• How much did you keep vs. pay in taxes?

• Do you own mutual funds?  

• Is your cash sitting in a bank? 

• Do you own anything with quarterly liquidity?
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How to Earn Income
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Bonds are Simple 
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t • Municipal bonds: 7-8% tax-equivalent yield 

• Corporate bonds: 5-6% yield

• Preferred stocks: 7-8% tax-equivalent yield 

• Interval funds: 9-10% with quarterly liquidity

• Private lending funds: 9-10% with quarterly liquidity

• Money market funds: 4% and declining

• Big, bad greedy banks: 2% and declining

Overcome Declining Savings Rates
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Tax-Free Bonds are Attractive 
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How to Maximize Your Income

Investment Objective How We Do It

Minimize Cost Own individual securities

Manage to Your Tax Bracket Consider tax-equivalent yield specific to your tax bracket

Balance Income & Liquidity Ladder bond maturities

Utilize Full Opportunity Set Generate income through real estate

Identify Optimal Allocation Match maturities to your liquidity needs
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Earn Income at a Higher Level
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Put Your IRA to Work 

1. The power of the stock market

2. Bonds are good

3. What does a good investment advisor look like?

Funds with Quarterly Liquidity Pay Better

• Yields in the 9-10% range

• Receive income monthly

• Keep all your income without tax

• If you are taking RMDs you can afford quarterly liquidity

• Income funds backed by real estate and other good assets  
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Our Friend the Stock Market
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Stocks for the Long Term 
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Never Surrender 
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Don’t Freak Out 
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Be a Part-Owner of a Growing Business
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Play the Odds
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Don’t Time the Stock Market 
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Putting Stock + Bonds Together
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The Magic of Five+ Years
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Cash is not King 
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You Can Be an Investment Wizard
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Do Not Speculate 
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Make Money While You Sleep 
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Roth IRA

▪ Contribute after-tax dollars and pay 

no tax at withdrawal

▪ No required minimum distributions

▪ Eligibility is subject to income 

limitations

Traditional IRA

▪ Contribute pre-tax dollars and pay 

income tax at withdrawal

▪ Must take required minimum 

distributions after age 75

▪ Eligibility is not subject to income 

limitations, but a contribution’s tax 

deductibility is

Roth IRA Account Balance at Retirement1

$510,233
Value in 2070

1 The figures included are for illustrative purposes only, assuming 10% annual investment returns. Actual results will differ depending on the market conditions.

How to Make Your Grandkids Rich
A single $7,000 contr ibut ion can grow to $500,000+ with total  tax avoidance

2025 2035 2045 2055 2065

$7,000
2025 Maximum 

Contribution
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Planning for 2026+
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The S&P 500 Index is Expensive
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Plan for Lower Stock Market Returns
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Own Dividend Paying Stocks
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Reinvest Your Dividends
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Stocks Fluctuate!
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Stocks Fluctuating is a Good Thing 
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It’s Easy to Reduce Your Taxes if You Try
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A Better Way to Own Stocks
Track the market and make volatility work for you 

How it works Use it to

• Earn an index return

• Bank capital losses to offset future 

capital gains

• Diversify concentrated positions

• Pair with other tax strategies

A
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rd

Positive
overall portfolio return

Hypothetical portfolio used for illustrative purposes only

• The market declines 10%, on average, at some point each year, even when returns end in positive 

territory, presenting opportunities to capture valuable losses while your portfolio appreciates

• Owning individual securities generates more opportunity to capture valuable losses while your 

portfolio appreciates than ETFs or mutual funds

Swap in
similar stocks when 

returns are negative

Considerations

• Start before a sale so losses can 

accumulate

• Pair with tax deferral strategy
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Our Approach: Growth + Tax Benefits

A Client Example:

• The investment portfolio has 

grown while we reduce the tax 

our client will pay

• This strategy is outperforming 

the stock market

• This client will be able to sell their 

home tax-free in 2026 by doing 

this now

2024 – 2025 Calendar

Dec 2024

$3,649,985 
Invested 12/9/24

Jan 2025 Feb Mar

Portfolio worth

$3,620,745
+2.41 vs. benchmark

$975,168
in losses harvested

Apr May Jun Jul

Aug

Portfolio worth

$4,092,280
+0.62 vs. benchmark

$2,157,815
in losses harvested

Sept Oct Nov



K
n

ig
h

ts
b

ri
d

g
e
 W

e
a
lt
h
 M

a
n

a
g
e

m
e
n
t 
2

0
2

2

39

C
o

m
p

re
h

e
n

s
iv

e
 W

e
a

lt
h

 M
a

n
a

g
e

m
e

n
t

Sell Some of Your Expensive Apple Stock Tax-Free

0%

10%

20%

30%

40%

50%

60%

70%

80%

90%

100%

March 1, 2024 September 1, 2024 March 1, 2025 September 1, 2025

P
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rt
fo

lio
 C

o
m

p
o

si
ti

o
n

Diversified Equity Portfolio

Concentrated Stock Position

Sell 41% 
on day one

Sell another 36% 
at calendar year start

additional sales as losses accumulate

additional sales as losses accumulate
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What a Good Investment Advisor Looks Like
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Place Your Investments in the Right Account  
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Stock Funds Underperform Big-Time 
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Low-Cost, Passive ETFs are Winners

Source: Morningstar, performance of U.S. active funds against a composite of passive peers in their respective Morningstar category, including all share classes.

59%

52%

33%

68%
65%

61%
63%

50%

58%

70%

85% 85%

69% 68%

92%

US Large Blend US Mid Blend US Small Blend Foreign Large Blend Global Large Blend

Percentage of Active Managers Underperforming Benchmarks
As of June 30, 2024

3-years 5-years 10-years

80%
underperformed 
passive providers 
over the last 10 
years, on average
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Mutual Funds are Losers 
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Don’t Let Taxes & Fees Kill Your Results 
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Your Solution: Exchange Traded Funds (ETF) 
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 $-

 $500,000

 $1,000,000

 $1,500,000

 $2,000,000

 $2,500,000

 $3,000,000

 $3,500,000

1 2 3 4 5 6 7 8 9 10 11 12 13 14 15 16 17 18 19 20

Knightsbridge vs. Average Advisor

Knightsbridge Portfolio Value Average Advisor Portfolio Value

We Lower Taxes & Fees

▪ Starting Balance = $1,000,000

▪ Annual Rate of Return = 7%

▪ Tax Rate = 35.1% (20% capital gains + 3.8% 

ACA Surtax + 11.3% CA State Tax)

▪ Average Advisory Fee = 1.00%

▪ Average Advisor Portfolio Turner = 33%

▪ KWM Advisory Fee

• Year 1 = 1.10%

• Year 2 = 1.05%

• Year 3 = 1.00%

• Year 4 = 0.95%

▪ KWM Portfolio Turnover = Loss harvesting only

• Year 5 = 0.90%

• Year 6 = 0.85%

• Year 7 = 0.80%

• Year 8 and beyond = 0.75%

Difference of

more than $500,000
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Tax Optimization Employed by Knightsbridge

• We make investment choices specif ic  to your tax bracket

• We manage your taxable accounts in a tax eff ic ient  manner

• Emphasizing longer term holding periods

• Seeking long-term capital  gains 

• Holding tax-eff ic ient  passive funds

• We methodical ly harvest  losses as we progress through each year

• We consider tax equivalency of  taxable vs.  tax free f ixed income 
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• Actively harvest losses

• Manage retirement and taxable 
account differently

• Choose investments based on 
your tax bracket

• Hold appreciated positions in 
taxable accounts

• Donate appreciated positions 
for tax deductions

• Tell your CPA about state tax-
free income that doesn’t show 
up on your tax reports

• Buy individual stocks and bonds 
to avoid extra fees

• Use the lowest cost, ultra-tax-
efficient passive funds 

• Optimize the share class on 
each of your investments

• Oversee donor advised funds 
without charging fees

• Advise on current employer-
sponsored 401(k) and 529 plans 
without charging fees

• Identify boutique funds with 
better investment terms

• Buy land-backed bonds for 
higher yield without extra risk

• Enable borrowing against or 
lending out from your portfolio 
for extra income

• Move cash to the best after-tax 
yield every two weeks

Reducing Taxes Minimizing Fees Enhancing Returns

What an Investment Advisor Should Look Like
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Treat our employees 
and each other well

One Investment Advisor’s Values

Pursue excellence
in everything

Always do what’s 
best for the client

Continuously 
adapt and improve

Deep relationships & intelligent portfolios

Build a firm where we’d be happy to have our family members as fee-paying clients

Living our

Core Values

Grounded in our

Mission

Duty to 
Clients Excellence CommunityProgress



51

Knightsbridge

Wealth Management

F I R M  O V E R V I E W

▪ Independent, Fee-Only Registered 

Investment Advisor (RIA)

▪ $900+ Million Assets Under Management

▪ 25+ Year History

▪ 100% Employee-Owned

H O W  W E  W O R K  W I T H  C L I E N T S

▪ You work directly with the owners who make the investment decisions

▪ We are always invested alongside you

▪ Fiduciary duty to place client interests first

▪ Dedicated service team to provide tailored guidance
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How Knightsbridge Can Help You

OUR TYPICAL CLIENT IS SOMEONE WHO:

▪ Wants to know there is a plan for their financial security

▪ Is questioning the sophistication of their existing investment portfolio

▪ Wants to talk with the people making their investment decisions

▪ Wants more than just a basket of mutual funds and ETFs

▪ Wants to know their specific tax bracket is being taken into account

▪ Wants their investment plan designed specific to their situations and goals

WE ARE:

▪ Fiduciaries. We are legally required to put your interests first

▪ Analysts. We offer in-house security selection

▪ Investors. We invest our money alongside yours

▪ Independent. We are 100% employee-owned
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Thank you!

Contact us for a commitment-free portfolio review:

John Prichard, CFA

jprichard@knightsb.com

450 Newport Center Drive, Suite 630, Newport Beach, CA 92660

(949) 644-4444

www.knightsb.com

mailto:jprichard@knightsb.com
http://www.knightsb.com/
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Disclosures

Knightsbridge Wealth Management (‘Knightsbridge”) may only transact business in those states in which it is registered or qualifies for an exemption or

exclusion from registration requirements. The firm is located in Newport Beach, California. The information provided in this document is intended for residents

of the United States. Investors outside of the United States are subject to the securities and tax laws and regulations within their applicable jurisdictions.

The information in this document is provided for educational or informational purposes only. Nothing herein should be construed as financial advice. Financial

advice is available solely to clients of Knightsbridge under written agreement. Accordingly, the information contained in this document does not constitute an

offer to sell, a solicitation to buy, or a recommendation for any security in any jurisdiction where such offer, solicitation, purchase or sale would be unlawful

under the securities laws or regulations of such jurisdiction.

Any performance information presented in this document is historical. Past performance does not guarantee nor is it indicative of future results. Therefore, no

current or prospective client should assume that the future performance of any specific investment or investment strategy (including those undertaken or

recommended by Knightsbridge), or product made reference to directly or indirectly in this document, will be profitable or equal to corresponding indicated

performance levels.

A copy of Knightsbridge’s current ADV Part 2 discussing business operations, services, and fees is available upon request.

Knightsbridge Wealth Management

450 Newport Center Drive, Suite 630

Newport Beach, CA  92660

P H O N E  (949) 644 4444 

E M A I L   knightsb@knightsb.com
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