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Why Don Vivrette, Why Now?

• I’m a CPA, who is fascinated by numbers
• My wife and I have a Living Trust …
• We gifted our company to our daughters – another trust
• We gave our office building to charity through a Charitable Remainder 

Trust (CRUT) – another trust
• Set up a Donor Advised Fund tied to our CRUT
• I became quite interested with the numbers behind various charitable 

giving options
• Why now?  Because these are unprecedented times!
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Why David Moore, Why Now?
• I’ve spent 27 years as a philanthropic advisor

• Chapman University, 2004-present 
• University of Maryland Baltimore County, 1997-2004
• Texas State University, 1994-1997

• Specialize in estates and trusts since 2008
• Assistant Vice President, Legacy Planning
• Classes and exams through the American Institute for 

Philanthropic Studies
• Chapman University has been a proud sponsor of this educational 

series since 2010
• Why now?  Your legacy can be extra meaningful when you plan 

thoughtfully.
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What Issues Are You Trying To Resolve?

• Sell your big house, get cash out, but don’t want to pay any capital 
gains taxes because you’ve had it forever.

• Protect your “creative” kid from spending their inheritance all 
immediately.  Especially your IRA accounts.  But want to be fair to all 
my kids.

• How to give to your favorite charity, but:
• Get an income tax deduction now, not just for your estate
• Assure income for the rest of your life and maybe for your kids
• Give to charity when I die (or before).
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Why Do We Care About Giving?

• Giving makes you feel good
• Support your favorite charities and causes
• Support others and do good
• And you will live longer

• Giving can generate income
• For you
• For your beneficiaries
• For both of you

• Giving can result in tax savings
• Reduce current taxes 

• Deduction against Adjusted Gross Income (AGI)
• Typically up to 60% for cash donations or 30% for appreciated assets

• Reduce estate tax if that is an issue for you
6
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The Economy before, during COVID-19 and after

• Secure Act - 2019
• Required Minimum Distribution (RMD) delayed until age 72

• But not required for 2020 due to CARES Act

• Qualified Charitable Distribution (QCD) in place of RMD & over age 70 1/2

• Stretch IRA changed to maximum of 10 years

• CARES Act - 2020
• Normally cash or non-appreciated assets: 60% of AGI

• Deduction for 2020 is 100% of AGI, but must be cash to public charities
• Up to $300 deduction if you don’t itemize

• Appreciated assets still 30% of AGI

• Gift tax allowance - $15,000 per person per year without needing to 
report

• Inheritance tax exemption - $11.58 million single or $23.16 million 
couple.  Over that, 40% tax.  Expires in 2025. 7
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Retirement Accounts – IRD…
• Income in Respect of Decedent (IRD) = Individual Retirement Account (IRA), 

401(k), 403(b)  … no tax paid going in, so tax paid coming out
• Required Minimum Distribution (RMD)

• Required each year when you are 72 and older (Moved from 701/2 with new legislation – SECURE Act)

• Based on the value of your accounts at the end of last year divided by factor based on 
your age

• Adjusts each year for age and account balance

• Produces taxable income
• Qualified Charitable Distribution (QCD)

• For an IRA account, not 401(k) or 403(b)
• After age 701/2 paid directly to a charity 
• 100% deductible, since it does not come into your income. 

Can be a partial QCD, not total. Limited up to $100,000
• You direct your account manager to pay all or part of your RMD directly to the 

charities you designate as a QCD.  
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Example
Balance $500,000

Age 80
Factor 20.2
RMD $24,753

RMD Factors
Age Factor
70 29.1
75 24.6
80 20.2
85 16.0
90 12.1

Rates went up, so the 
amount went down. 

Was $26,738.
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RMD from page before was a total of 
$24,753, but in this example, part given 
to charity.
No tax due on part given to charity, 
only on the $9,753 taken directly.
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IRA Accounts to Heirs

• Major issues to consider
• Secure Act restricts heirs (except spouses) to payout for max of only 10 

years.  All or part each year, but all out within 10 years.
• What will your kids do with the account?

• Take it all now and spend it or keep it invested?
• What will happen whenever they take out the money

• Pre-tax accounts are fully taxable to individuals
• Pre-tax accounts are not taxed to charities

• If this is a concern, consider a testamentary trust
• Fund it with the IRA
• Payments outs are limited to your specified amount / percent
• Can run for the heirs lifetime, not limited to 10 years
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The Order Matters
Estate $2.5 million, IRA $1.5 million, House $1 million

IRA (Kids); House (Charity) IRA (Charity); House (Kids)

$1,500,000 IRA to Kids $1,500,000 IRA to Charity

$555,000 Fed max tax

$199,500 CA max tax $1,000,000 House to Kids

$745,500 to Kids $0 no tax

$1,000,000 to Kids

$1,000,000 House to Charity Up values at death
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Bequest
• Charitable giving after death

• Large form of charitable giving
• Option, Revocable Trust with charitable remainder

• A charitable gift given through a trust or will
• Outright gift or deferred benefit

• Income to beneficiaries for life or years
• Paid by your estate before anything else is paid

• Reduces the value of your estate before any estate tax is calculated
• Recommend giving a percent, not a set dollar amount since the value 

of your estate will change, either up or down
• No income tax deduction while you are alive, only estate tax 

deduction after death
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Beneficiary Designation
• Consider naming a charity as the beneficiary of investments 

and other accounts
• Stocks, bank accounts, life insurance policies
• Request a beneficiary form from the managers of these accounts and 

specify the charity. Check who you list now!

• Name charity as beneficiary of pre-tax accounts
• IRA, 401(k), Savings bonds, Commercial annuities
• Pre-tax accounts are fully taxable to individuals, but charities are tax 

exempt

• BENEFICIARY DESIGNATIONS OVERRIDE A WILL OR TRUST
• Make sure you keep these up to date especially in case of a divorce or 

death. Check title on other assets.
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Charitable Gift Annuity (CGA)
 Most non-profits that offer CGAs follow recommended rates 

from American Council on Gift Annuities (ACGA)
 Rates based on age - single or dual life
 Rates are locked in when annuity established, do not adjusted 

over time
 Pay out for your life, not a set time period
 Irrevocable agreement, but a simple form
 Charity must set aside a residual fund to protect annuity, plus 

other assets
 Recommend giving to major charities

 Can have a deferred start date
 Can set up as testamentary annuity to pay your beneficiaries

 Consider using a non-income producing stock to open an CGA
15

Age* Rate

65 4.2%

70 4.7%

75 5.4%

80 6.5%

85 7.6%

90 8.6%

• Based on single life
• Updated as of 7/1/2020
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Fall 2020* Based on 2020 ACGA rates – dual life
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Charitable Remainder / Lead Trusts
• Works best when giving assets with significant capital gains

• To defer or offset capital gains tax
• Put in all or part of an asset

• Who gets the money now
• Remainder Trust – You get cash now, charity gets remainder
• Lead Trust – Charity gets cash now, beneficiaries get remainder

• Rarely used.  Larger estates with highly appreciating item
• Think Facebook or Amazon type stock before they went public

• Cash paid either a fixed % of value (CRUT) or fixed dollar amount 
(CRAT). A CRAT can run out of money.

• You specify the charity or charities during your lifetime
• You can change these as you wish

• Can be for a fixed time period or for your life
• Attorney needs to draft agreement and it is irrevocable
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Income for both lives plus 10 additional years for a beneficiary
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What if I … ?
Sale => Charity Charity => Sale

Asset $1,000,000
Exemption / Basis $100,000

Capital Gains $900,000
Capital Gains Tax Rate 40%

Capital Gains Tax -$360,000
Net after tax $640,000

To Charity $640,000 $1,000,000
Charitable Tax Deduction $224,000 $350,000

Income Tax Rate 35% 35%
Tax Savings $78,400 $122,500 

Added tax savings $44,100 
CGA @ 80 6.5% 6.5%

Annual payout $41,660 $65,000
Added funds each year $23,340

Added funds to the charity $360,000

22Working hypothetical example
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Life Estate vs Reverse Mortgage
• Donate your home to a charity, but you continue to live in your home

• You retain a life interest in the property, this has value
• You continue to pay for maintenance, insurance and taxes (MIT)

• Charitable tax advantage based on value
• Can be taken against 30% of Adjusted Gross Income

• Current plus 5 years forward

• Can be an outright gift or to fund an annuity
• Consider the annuity approach versus Reverse Mortgage
• Would require giving to a major charity

• Carefully consider if you will need to sell the house to pay for your 
care. But there are options. 

• You can sell the property with the charity and you get 
back the value of your life interest

• Or convert it into a CRUT or CGA
• Or gift it to the charity for a tax deduction
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You retain a life interest valued at $ 165,858
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Donor Advised Funds
• Similar to having your own Private Foundation

• Without the overhead and restrictions

• Very simple to set-up through a Community Foundation or 
brokerage firm

• You advise on where and when to pay out to charities
• Holder of the funds will confirm valid charity

• Low dollar amount to open the account & low fees
• Good tool to bundle charitable giving
• Currently a QCD can not be used to fund a Donor Advised Fund. 
• You or whoever you designate advises during your life and your 

family (or others) can advise after your death
26
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Bring It All Together

• Use charitable giving to develop or continue a legacy
• Options range from simple to rather complex giving
• How to make it happen

• Plan your current and future financial needs as much as you can
• Plan what you want to do with your estate after your death, whether 

to beneficiaries or to charities (or both!)
• Discuss with your beneficiaries about why you are doing this and the 

impact on them – if you want
• Consider what options are best for you and make it happen.
• Talk to the charity you are giving to so they know your wishes for the 

money they are currently receiving or will receive after your death
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Questions and Assistance
■ David B. Moore

Assistant Vice President, Legacy Planning
Chapman University
(714) 516-4590
dmoore@chapman.edu

• I am not an attorney, CPA or financial advisor. This
is important to note because it means that I am not 
qualified to give legal, tax or investment advice. 

• I provide helpful information that you should share 
and discuss further with a qualified advisor.  

• Always discuss your plans with a qualified advisor 
who is familiar with your unique situation.
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Questions and Assistance
■ Don Vivrette

Philanthropic Advisor 
Financial and Estate Literacy (FEL)
Don@itsyourmoneyandestate.org

• I am a CPA but it is important to note that I am not 
giving legal, tax or investment advice.  Since I do 
not know your unique situation these discussions 
may not fit your unique needs. 

• I provide helpful information that you should share 
and discuss further with a qualified advisor.  

• Always discuss your plans with a qualified advisor 
who is familiar with your unique situation.
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Financial & Estate Literacy
Charitable giving questionnaire

Name 

Email address  

Date of birth  
First birthday Second birthday (if needed)

Asset type  
(Stock, rental, home, IRA …)

Asset value  

Cost basis  

Federal tax rate
Issue you're trying to 

solve
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